
 

Important information: All information regarding limitation of liability and potential conflicts of interest can be found at the end of the report 
Redeye, Mäster Samuelsgatan 42, 10tr, Box 7141, 103 87 Stockholm. Tel. +46 8-545 013 30, E-post: info@redeye.se 

 

 

 

 

 

 

 

  

  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
Update 

Equity Research 30 October 2020 

KEY STATS  

Ticker ACCON.ST 
 Market First North 
 
 
 

Share Price (SEK) 19.5 
 Market Cap (MSEK) 453 
 Net Debt 20E (MSEK) -80 
 Free Float 64 % 
 
 

Avg. daily volume (‘000) 0 
 

BEAR BASE BULL 
18.0 
 

33.0 
 

60.0 
 

KEY FINANCIALS (SEKm) 
 
 
 

2018 2019 2020E 2021E 2022E 2023E 
Net sales 1 6 10 33 75 249 
EBITDA -31 -57 -50 -51 -46 29 
EBIT -35 -69 -62 -62 -56 17 
EPS (adj.) 
 

2018 2019 2020E 2021E 2022E 2023E EPS (adj.) -1.8 -3.6 -2.6 -2.7 -2.4 0.7 
EV/Sales 320.1 59.7 37.3 12.8 6.0 1.8 
EV/EBITDA -10.6 -5.8 -7.5 -8.3 -9.7 15.5 
EV/EBIT -9.2 -4.8 -6.1 -6.8 -8.0 26.2 
P/E -13.1 -5.9 -7.4 -7.3 -8.3 27.2 
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Acconeer

Back Below the Radar    
Redeye reiterates its view of Acconeer, following the company’s solid Q3 beat, 

despite delays from the pandemic. We argue that the stock has dropped below 

investors’ radars again, following a false start from SEK 18 to SEK 29 and then a 

fall back to SEK 18. We believe contracts related to Alps Alpine can change the 

sentiment.       

Solid progress in Q3 

Q3 was solid with a sales growth of 64% (expected 32%) and five new customer launches.  

345 more EVKs were delivered and we assume this interest will not decrease in Q4, 

following the launch of the new XM132 module. We also see solid progress in the Alps 

Alpine partnership and automotive, which is the main theme for this update.  

The stock is pretty depressed now (again) …  

The ACCON stock did not join in when the stock market experienced its V-shaped recovery 

from April, despite the SEK 70m MoU with Alps and the directed share issue where Alps 

contributed with about half of the proceeds. Instead, shares hovered around SEK 18 all the 

way into August only to soar to SEK 29, fueled by Tesla speculations, which were without 

merit in our view (If Tesla had used Acconeer sensors it would not need a waiver to 

increase the power output). The stock is now back all the way down to SEK 18 (again), 

which we would argue is pretty depressed and similar to the situation during the summer. It 

is possibly related to Uniquest and Dreamtech selling their position. As far as we know, the 

commercial partnerships with these players are intact, but as owners they did not seem to 

contribute much, in our view, meaning their exit should not be a big deal.  

… allowing for an ~80% upside 

Considering an Alps Alpine agreement is around the corner, the drop to SEK 18 looks 

interesting. We reiterate our fair value range (see the upper right) with a base case of SEK 

33 per share, implying an upside of over 80%. The stock has already reached SEK 29 based 

on nothing, so we can only imagine what a reaction on real, fundamental news would look 

like. We assume the Alps Alpine contract of SEK 70m will be recognized as revenue, which 

we believe will assist in growing sales by 230% in 2021. As for other significant stock 

catalysts, we are primarily awaiting more automotive deals.  
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Back Below the Radar  
As we covered in our report note, we view Acconeer’s Q3 beat (see the table below) as strong 

in the light of the delays from the pandemic. There is, and will continue to be, a negative 

effect from Corona, in the sense that the reported growth would have been higher should the 

pandemic not have happened. However, as we understand it, Acconeer will be able to absorb 

the effect and still grow, albeit a bit slower.     

 

 

 

The number of sensors sold has accelerated significantly. It took 24 months to deliver sensor 

number 100 000 (February 2020). The path to 200 000 was more than three times faster (7 

months), as indicated in the graph below. 

 

 

 

The number of new customer launches (5) was the same as Q2, despite Corona. We assume 

Acconeer’s statement of at least five customer launches per quarter ahead is manageable 

even in a second Corona wave. For the coming customer launches, we expect more of the 

same, i.e. launches in line with Q3 (see the table below).  

 

 

Expected vs. Outcome

SEKm Q3'19 Q3'20E Outcome Diff

Net sales 1.7 2.2 2.8 0.5

EBITDA -12.6 -12.1 -9.3 2.8

EBIT -15.5 -15.1 -12.3 2.7

PTP -15.5 -15.1 -12.3 2.7

EPS, SEK -0.80 -0.65 -0.53 0.12

Salesgrowth 695% 31.8% 64.2%

EBITDA margin n/a n/a n/a

EBIT margin n/a n/a n/a

EPS growth n/a n/a n/a

Source: Acconeer, Redeye Research

Accumulated sales, announced orders (SEKm) & sensors shipped (n.o.)

Source: Acconeer, Redeye Research
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Launched products per application area and region in Q3'20

Application N.o. launches Regions Launch date

Parking 12 South Korea (3), China (6), Europe (4) and Taiwan (1) Q1'20 or earlier

Level measurement 4 China (2), New Zealand (1), and Europe (2) Q1'20 or earlier

Online retail 1 US (Sparkfun) Q1'20 or earlier

Robotics 2 Japan (Lovot, Bocco) Q1'20 or earlier

Waste management 1 Europe (1)

Presence detection 3 China (3), Europe (1) Q1'20 or earlier

Source: Acconeer

https://www.redeye.se/research/796602/acconeer-q320-strong-growth-despite-corona
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The number of EVKs sold amounted to a solid 345. We had expected a bit less EVKs in Q3 as 

we assume many customers waited for the new XM132 module in Q4. With an M0 processor, 

this module has the lowest possible system cost, which is something that many customers 

have requested. For this reason, we expect the number of EVKs sold to average four per day 

in Q4 as well. Out of the ~2 600 EVKs, we assume at least half are unique customers and real 

customers (i.e. not universities, benchmarking firms etc.)    

 

 

 

Acconeer is confident that if the interest for EVKs remains high, there will be more customer 

launches and accelerating sales. In the graph below, we try to demonstrate this relation. It 

should be noted that automotive sales and the Alps NRE part will not follow this pattern, and 

we estimate this portion of 2021 sales to above 40%, meaning we have a quite conservative 

view of the EVK to sales conversion rate.  

 

 

 

Acconeer received its, by far, largest order ever from Chinese BEYD during the period. This 

order of SEK 1.4m was 33% larger than the company’s second largest order. In the table 

below, we have summarized all public orders (excl. smaller orders that are not reported).  

 

 

Total accumulated evaluation kits sold (excl. Sparkfun)

Source: Acconeer
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Alps Alpine: Highlighting the Acconeer radar as important innovation: 
Acconeer repeated that it expects to convert the Alps Alpine MoU into a finalized contract in 

Q4. When tollgate 1 is passed, most of the product etc. will be specified, and from then an 

agreement could come fast. We assume the contract is imminent, although we do not rule 

out the risk of a delay into the beginning of next year.  

 

The new radar will have a processor on the chip, plus more antennas giving it 10 times better 

reach. Alps Alpine will cover half of the costs (USD 10m) and brings purchasing power to the 

negotiations with the manufacturers. Acconeer contributes with software and gives Alps 

Alpine full exclusivity in automotive. In our view, the deal looks like a win/win. 

 

In the beginning, the work centered around Child Presence Detection (CPD), but it quickly 

grew to a desire of replacing multiple other sensors with the radar for numerous other use 

cases in the car. Thus, a better description than CPD is interior detection/monitoring. As we 

understand it, the idea is to put five sensors in five-seat cars and seven in seven-seat cars. 

OEMs e.g. want to replace the seatbelt sensors and know who sits where in the car. There is 

a lot of secrecy from the OEMs, meaning it could be as long as until the cars hit the streets 

before we will know the customers and all ways in which they will use the sensors.    

 

The CPD RFQs may have been on pause for a while during the worst part of the pandemic, 

but so far SOPs have not been moved. We assume there has been a delaying effect related to 

e.g. less traveling and not as smooth administrative processes due to the furloughing.  

Known, announced, larger orders from distriubution partners

Date Distributor Products Order value (SEKm)

jan-18 Digi-Key Sensors & EVKs 0.3

mar-18 Digi-Key EVKs 0.1

maj-18 Digi-Key Sensors 0.4

jun-18 Digi-Key EVKs 0.6

jul-18 BEYD Sensors & EVKs 0.1

nov-18 Digi-Key Modules & breakout boards 0.4

dec-18 BEYD Modules, breakout boards & EVKs 0.1

jan-19 BEYD Sensors & EVKs 0.2

apr-19 BEYD Sensors & beakout boards (XB112) 0.3

apr-19 BEYD Sensors 0.2

maj-19 Digi-Key Dielectric lenses 0.1

maj-19 Restar Sensors (A111) 0.1

jun-19 BEYD Sensors (A111) 0.1

jul-19 Digi-Key Modules (XM112) & breakout boards (XB112) 0.3

jul-19 Digi-Key Sensors (A1) & EVKs (XC112/XR112) 0.3

aug-19 BEYD Sensors (A111) 0.1

aug-19 BEYD Sensors (A111) 0.1

sep-19 Digi-Key Modules (XM122) & breakout boards (XB122) 0.4

sep-19 Digi-Key Modules (XM112) & breakout boards (XB112) 0.2

okt-19 BEYD Sensors (A111) & Modules (XM122) 0.2

nov-19 Digi-Key Modules (XM112 & XM122), sensors (A1) 0.2

nov-19 BEYD Sensors (A111), EVKs 0.3

dec-19 BEYD Sensors (A111) 1.1

dec-19 Digi-Key Sensors (A111) 0.2

dec-19 Restar Sensors (A111) 1.0

feb-20 Glyn Sensors (A111) 0.1

feb-20 Digi-Key Modules (XM122) 0.1

feb-20 Codico Sensors (A111) 0.6

mar-20 European customer Sensors (A111) 0.1

apr-20 Digi-Key Modules (XM112), breakout boards (XB112), lenses 0.3

maj-20 Chip Power Sensors (A111) 0.3

jun-20 Digi-Key Sensors (A111), reference boards (XR112) 0.3

aug-20 BEYD Sensors (A1, mainly) 1.4

okt-20 Digi-Key Sensors (A1, mainly) 0.3

Total 11.1

Source: Acconeer
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According to Acconeer, the RFQ- and customer focus of Alps Alpine allowed Acconeer to 

relatively quickly enter a business context with Alps. In Alps Alpine’s annual report, it reads 

“We are also forging ahead with the development of ultrashortrange, milliwave radar systems, 

which function as a vehicle’s eyes and detect people, vehicles, and obstacles in front of the car, 

thereby helping prevent collisions.” It also included a section called “Next Innovation”, where it 

described the merits of Acconeer’s radar, albeit not mentioning Acconeer by name. This 

passage (see excerpt below) reaffirms that Acconeer is an important, strategic part for Alps 

Alpine.    

  

 

  

Alps Alpine has a target for new automotive business of about SEK 12-13 bn for year 2025 

(recently extended one year from 2024). In our view, this is a conservative target. We assume 

not all is related to radar applications, but as mentioned above, radar seems like a pretty 

important element. We do not find it unreasonable that Acconeer could capture 5% of that 

revenue, which is in line with our 2025 automotive estimate of SEK 570m. Moreover, we 

believe that 5% is roughly in line with Smart Eye’s DMS software pricing of EUR 5-10. We 

assume the bargaining power over time might be a little bit better for Acconeer’s hardware 

compared to software though. Another advantage is that the take-rate issue is less prevalent 

in hardware. While software only results in royalty if the application is used, we assume the 

hardware generally will need to be integrated in the car from the beginning, regardless of it 

being used or not. There is always a potential for the car customer to later buy additional 

features that are then switched on with so called over-the-air updates, but for this to work, the 

hardware needs to be in place already.   

 

Besides leaving business on the table, the risk in giving exclusivity to one Japanese tier-1 

partner is visible in Smart Eye’s competitor Seeing Machines previous exclusivity with Takata 

that blew up due to the airbag recall. 

  

NCAP and regulatory drivers in several geographies  
CPD is not only a Euro NCAP mandate. All OEMs in the US market have agreed to voluntarily 

make it a standard by 2025, in parallel with the legislative work on mandatory fitment in the 

Hot Car Act (included in the Moving Forward Act). CPD is also a part of the ASEAN NCAP 

road map. The ASEAN NCAP members include the Southeast Asian countries Malaysia, 

Singapore and Philippines. Total vehicles sold in this region are only just above 1m, which can 

be seen in our expectations of vehicles with CPD per region in the graph below, on the next 

page. Nevertheless, we assume there could be solid ASEAN growth ahead. 80% of the ASEAN 

volumes come from Japanese OEMs, which we think is interesting in the context of Alps 

Alpine’s Japanese home market. All in all, the CPD trend actually seems even stronger than 

DMS, in particular in the US.    

 

Alps Alpine on Acconeer's radar in its annual report

Source: Alps Alpine
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The CPD adoption rate of all vehicles in the world, by our estimates, is summarized in the 

following graph. Our Acconeer automotive estimates implies an average 13% market share of 

this market.   

 

 

 

As for competition, Israeli Vayyar has won a US OEM. Vayyar claims that its radar does not 

need an external CPU. The radar is larger and more expensive than Acconer’s with 

significantly more transmitters and receivers (72 & 72), which renders higher reach and 

improves image quality. We think this might allow customers to integrate fewer sensors by 

placing them more in the center of the cars. Vayyar is AEC-Q100 certified, but we are not 

aware of what grade of certification.      

 

 

CPD market per region (million vehicles)

Source: Redeye Research, various industry sources
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New major distribution partner    
Acconeer has signed a global purchasing agreement with one of the world’s largest 

distributors, Future Electronics. Since Acconeer has previously stated that its distributor 

network is essentially finished, we believe the agreement was to a large extent driven by 

Future Electronics having identified distinct opportunities or customer demands for the 

Acconeer sensor. It seems that Future’s exposure within other radars or competing products 

is limited. It is a major distributor with about 5 500 employees, but it markets a lot of other 

products. Thus, volumes or commission rates might be higher elsewhere. We therefore have 

conservative expectations on this partnership. 

 

Comments around other areas 
Here are some short comments around some of the other use cases: 

 

• The Bocco robot will be sold for $200, i.e. much cheaper than Acconeer’s other 

Japanese robot customer (Lovot) 

• Packwise was included on the list of Germany’s 100 fastest growing start-ups. 

However, as it only has nine employees on Linkedin, we are cautious around how 

fast it can penetrate the installed base of 43m plastic IBC tanks. There is a 

substantial amount of aluminum tanks as well. Finding a solution that can read 

through plastic as well as the glass windows on the aluminum tanks was crucial in 

Packwise’s selection of Acconeer. 

• As for the Imagimob project, we believe AirPods and Earbuds can have a large 

potential from a pure volumes-perspective. From Canalys data, we estimate the 

annual volumes of so called True Wireless Stereo products like Apple AirPods, and 

wireless earphones to 300m. 

• The Pixel 5 did not include the Soli radar from its predecessor, Pixel 4. This was not 

a big surprise as there was silence around Pixel 4. Google was maybe a bit naive in 

its belief that just because it managed to persuade FCC about the waiver, it could do 

the same with every equivalent organization around the rest of the world. When it 

did not succeed it had to use a double set of sensors in Pixel 4. Apple has not 

adopted any features similar to Soli, thus far. Without the Soli hype, or Apple for that 

matter, we believe the case for smartphones has turned cold, or at least put on hold. 

This was already covered in our Q2 update though. 

• Gesture control is a generally interesting market, but for devices where there is a 

cheap camera, we assume there is no major demand for adding an extra sensor 

• The most prevalent presence detection use case is perhaps the PCs, but there are 

numerous other applications, albeit relatively simple ones in many cases. The 

STMicro ToF sensor is a tough competitor in this space. ST is selling in high 

volumes for low ASPs. We think Acconeer cannot compete solely on price with ST. It 

needs to find certain use cases where IR sensors are less advantageous, like 

outdoors environments or covering materials that does not let light pass through.       
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Financial Estimates 
We only make minor estimate changes (see the table below). We assume cost levels in Q4 

can remain on a bit lower levels due to fewer trade shows and less travelling. We are pretty 

confident with our SEK 33m sales estimate for 2021, on the back of the growing annual rate 

of sensors delivered (170 000 in September) and coming NRE from Alps Alpine.  

 

 

 

Our quarterly estimates are the following: 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Forecast adjustments

(SEKm) 2020E 2021E 2022E

Sales Old 9 33 75

New 10 33 75

% change 7% -1% 0%

EBIT Old -67 -62 -59

New -62 -62 -56

% change -8% 1% -4%

Profit before tax Old -67 -62 -59

New -62 -62 -56

% change -8% 1% -4%

Earnings per share Old -2.87 -2.64 -2.44

New -2.64 -2.67 -2.35

% change -8% 1% -4%

Source: Redeye Research, Acconeer

Quarterly estimates (million SEK)

SEKm 2018 Q1'19 Q2'19 Q3'19 Q419 2019 Q1'20 Q2'20 Q3'20 Q4'20 2020

Net sales 1.0 0.6 1.4 1.7 1.8 5.5 2.2 1.6 2.8 3.5 10.0

Sales growth (%) 2788% 563% 568% 695% 314% 478% 291% 13% 64% 89% 82%

EBIT -39.0 -16.0 -17.6 -15.5 -19.5 -68.5 -17.7 -16.8 -12.3 -14.7 -61.5

EBITDA -34.5 -13.1 -14.7 -12.6 -16.6 -57.0 -14.8 -13.9 -9.3 -11.7 -49.7

PTP -39.1 -16.0 -17.5 -15.5 -19.5 -68.5 -17.7 -16.8 -12.3 -14.7 -61.5

EPS (SEK) -2.1 -0.8 -0.9 -0.8 -1.0 -3.6 -0.7 -0.7 -0.6 -0.6 -2.6

EBIT margin (%) -357% -2844% -1136% -890% -957% -1164% -823% -1040% -443% -422% -614%

EBITDA margin (%) -316% -2334% -950% -724% -815% -968% -689% -860% -336% -336% -496%

EPS growth (%) n/a n/a n/a n/a n/a n/a n/a n/a n/a n/a n/a

Source: Redeye Research, Acconeer
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Investment Case 
Strong unique product offering & scalability from unmatched cost 

Automotive has the largest potential 

Large design wins to drive the share price 

Main bear point 

 

Strong unique product offering & scalability from unmatched cost  

Acconeer’s radar of 5x5x1 mm is the tiniest radar on the market, which means unmatched cost. Other radars are 

more than three times larger, suggesting that they have at least three times higher cost. The real claim to fame 

though, and the truly disruptive element in Acconeer’s offering, is the power consumption, which is more than 10 

times lower than competing radars. Combining these characteristics and its fabless business model with the 

largest manufacturing partners in the World (Amkor & Global Foundries), Acconeer is poised to scale rapidly with 

high gross margins as soon as sales kick in. Acconeer is ready to ride the structural growth in large market 

segments within e.g. IoT, automotive and robotics respectively. We believe automotive will be the company's most 

important market.   

 

Automotive has the largest potential  

Acconeer is working on ten use cases in automotive with its tier-1 partner Alps Alpine. The most exciting area is 

child presence detection (CPD) since it is being mandated by Euro NCAP from 2022-2023, meaning it will become 

standard in Europe. Moreover, CPD regulation in US is underway. Thus, most OEMs are procuring or are about to 

procure CPD. In essence, it is the same type of case as Smart Eye ~2 years ago. We believe Acconeer has a strong 

competitive advantage in CPD as Acconeer's radar can detect a sleeping baby, behind a blanket, by sensing its 

pulse or breathing, meaning, i our opinion, that radar will be the go-to technology for CPD. Acconeer has won three 

CPD design wins for a total contract value of SEK 90-120m. We believe the OEM is a small premium car 

manufacturer, suggesting that CPD is a multi-billion SEK market for Acconeer. We think larger premium OEMs could 

yield three times larger initial contracts of SEK 270-360m, and this is just the premium market. The top 8 largest   

mass market manufacturers are 2-5 times larger than that, meaning incredible potential. 

 

Large design wins to drive the share price  

We value Acconeer to SEK 33 per share in our base case while our bear and bull case amount to SEK 18 and 60 

respectively. The key differences in our scenarios are related to automotive and smartphones. While news of orders 

gradually will de-risk the case we assume certain deals are key catalysts. They are more worth than others and have 

the potential to substantially move the shares; especially more larger deals within automotive. With sales ramping, a 

big news pipeline, and enough cash until year 2023 in a worst case scenario, we argue that the neglected Acconeer 

stock provides solid risk/reward.  

 

Main bear point:    

Acconeer’s minor size is a disadvantage that likely explains why major players like Google want to go with Infineon. 

Acconeer needs to start building revenue sources in order to become reliable as a long-term supplier for large 

customers. 
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Valuation 

Bear Case 18.0 SEK Base Case 33.0 SEK Bull Case 60.0 SEK 
The differences in our bear case 
assumptions for years 2019-2026 
compared to our base scenario are 
the following:  Sales growing by a 
CAGR of about 100 % to around SEK 
750 million based on volumes of 22 
million.  Break-even in 2023 and 
hereafter an average EBIT margin of 
15 % and a 10 % long-term EBIT 
margin.  The difference from our 
base case is that we expect that 
Acconeer fails to penetrate 
automotive in a meaningful scale. 
Thus, robotics and level 
measurement (incl. waste 
management) account for 21 and 
49% respectively, i.e. two thirds of 
total sales. Other than that, the other 
segments perform the same as in 
our base case. 

 

Our base case assumptions for 
years 2019-2026 are summarized 
below. In all our valuation scenarios 
we are using a required rate of 
return of 13.0 % based on our 
Redeye Rating and a terminal sales 
CAGR of 2 %.  Sales growing by a 
CAGR of 115 % reaching about SEK 
1.2bn in 2026 while the 2026 
volumes amount to 36 million.  
Sensor prices dropping from USD 5 
by on average 15 % per year 
(although faster in the first years), 
somewhat offset by modules and 
increased sensor penetration in 
robotics and automotive.  
Cumulative sales to 12% related to 
robotics, 59% automotive, 13% level 
measurement sensors (incl. waste 
management) and 0% 
smartphones/wearables.  Average 
gross margin of about 43%; higher 
during the first years and 
substantially lower during the 
second half as gross margin drops 
to levels around 40 % in 2026.  OPEX 
growing at a CAGR of 16%.  Average 
EBIT margin of 14% and a 15 % 
long-term EBIT margin 

 

The differences in our bull case 
assumptions for years 2019-2026 
compared to our base scenario are 
the following:  Sales growing by a 
CAGR of about 130% to around SEK 
2 billion based on volumes of 52 
million.  Same gross margins as in 
our base scenario but costs grow 
faster (27 % CAGR) although not as 
fast as the stronger top line growth, 
meaning higher margins.  Average 
EBIT of 27 % and a long-term EBIT 
margin of 20 %.  The big difference 
from our base case is that we 
estimate Acconeer to be able to 
enter some premium smartphones 
and therefore also subsequently get 
a few Chinese players on board. We 
assume 15 million smartphones and 
wearables in 2026 – equal to about 
1% of today’s volumes of 1.5 billion. 
We also forecast stronger growth in 
automotive as we expect 50 % 
larger volumes in automotive over 
the whole period (in total 30 million 
sensors). 
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Catalysts 
Larger deals to drive the share price 

Today's valuation has discounted a bunch of deals for Acconeer but since lead times are long we assume the deals 

will start to gradually come. Smaller customers are moving faster. While news of orders gradually will de-risk the 

case we assume certain larger deals are key catalysts. They are more worth than others and have the potential to 

substantially move the shares; especially big deals within automotive like Child Presence Detection. 

 

IMPACT 
Downside Upside Time Frame 

Significance Likelihood Significance Likelihood  
Moderate Possible Moderate Possible Long 
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Summary Redeye Rating 
The rating consists of three valuation keys, each constituting an overall assessment of several factors that are rated 

on a scale of 0 to 1 points. The maximum score for a valuation key is 5 points. 

 

People: 3 

 

Acconeer, founded as late as 2011, is in an early stage with sales of its radar technology just getting started, making it hard to rate 

the management. We see no big screw-ups thus far but there are not much signs of deals yet, suggesting that things are taking a 

bit longer. Acconeer also has a short history of being a listed company (IPO in Dec. 2017) in terms of communication to 

shareholders etc. Given the short history we therefore especially evaluate the experience in the Board and Management, which 

overall is solid with people from previous executive positions at companies like Ericsson and Sony Mobile. The CEO was e.g. the 

President of Japan at ST Ericsson during 2009-2014. Acconeer has active main owners represented on the Board and in general 

the Board own lots of shares. We would prefer a bit higher commitment from insiders in Management though. However, we note 

that the two co-founders own 3 percent each and we like the fact that they are still working in the company as CTO and COO 

respectively. Aside of insider buying another potential upside to the ownership score is institutional investors eventually 

discovering Acconeer and buying into the company. 

 

Business: 2 

 

The power efficient sensor has minimal cost and footprint, which together with Acconeer’s fabless business model will make 

Acconeer scale rapidly with high margins when sales kick in. Adding the major, global partners in manufacturing and distribution, 

Acconeer seems ready to meet the demand and ride the strong, structural trends in e.g. automotive, IoT and robotics, although 

these trends will of course entice severe competition down the road. The interest for Acconeer’s solution is strong with a large 

group of customers testing the technology. However, the jury is still out in the sense that it is still early stage and there are not 

much news of won deals yet, which is a risk factor. 

 

Financials: 2 

 

Since Acconeer is not yet profitable our fully retrospective profitability rating can be no more than zero at the moment. The 

scalability and the low cost base imply a good outlook for profitability in the future. At that point the rating would start to gradually 

increase. The rather early stage with a limited product portfolio and no stable earnings or revenue weighs on the financial stability 

score. In addition, it is too soon to understand what the customer base will look like in terms of differentiation etc., which adds 

uncertainty. However, the company has a large cash position and an MoU deal with financing from its partner Alps Alpine. We 

think the cash will suffice at least 2.5 years. 
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PROFITABILITY 2018 2019 2020E 2021E 2022E 
ROE -17% -45% -51% -63% -78% 
ROCE -17% -45% -51% -63% -78% 
ROIC -109% -140% -146% -156% -114% 
EBITDA margin -3026% -1036% -497% -155% -61% 
EBIT margin -3471% -1245% -615% -188% -75% 
Net margin -3473% -1244% -615% -188% -75% 

 

Please comment on the changes in Rating factors…… 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

INCOME STATEMENT 2018 2019 2020E 2021E 2022E 
Net sales 1 6 10 33 75 
Total operating costs -32 -63 -60 -85 -121 
EBITDA -31 -57 -50 -51 -46 
Depreciation -2 -2 -2 -2 -1 
Amortization -2 -9 -9 -9 -9 
Impairment charges 0 0 0 0 0 
EBIT -35 -69 -62 -62 -56 
Share in profits 0 0 0 0 0 
Net financial items 0 0 0 0 0 
Exchange rate dif. 0 0 0 0 0 
Pre-tax profit -35 -69 -62 -62 -56 
Tax 0 0 0 0 0 
Net earnings -35 -69 -62 -62 -56 
 

 

BALANCE SHEET 2018 2019 2020E 2021E 2022E 
Assets      
Current assets      
Cash in banks 136 78 80 29 5 
Receivables 2 5 9 23 36 
Inventories 4 6 6 17 23 
Other current assets 0 0 0 0 0 
Current assets 142 89 95 69 64 
Fixed assets      
Tangible assets 6 4 3 2 3 
Associated comp. 0 0 0 0 0 
Investments 0 0 0 0 0 
Goodwill 0 0 0 0 0 
Cap. exp. for dev. 0 0 0 0 0 
O intangible rights 45 36 31 30 33 
O non-current assets 1 1 1 1 1 
Total fixed assets 52 41 35 33 37 
Deferred tax assets 0 0 0 0 0 
Total (assets) 195 130 130 102 101 
Liabilities      
Current liabilities      
Short-term debt 0 0 0 0 0 
Accounts payable 9 10 10 23 36 
O current liabilities 0 0 0 0 0 
Current liabilities 9 10 10 23 36 
Long-term debt 0 0 0 0 0 
O long-term liabilities 1 0 0 0 0 
Convertibles 0 0 0 0 0 
Total Liabilities 9 10 10 23 36 
Deferred tax liab 0 0 0 0 0 
Provisions 0 0 0 0 0 
Shareholders' equity 185 120 120 79 65 
Minority interest (BS) 0 0 0 0 0 
Minority & equity 185 120 120 79 65 
Total liab & SE 195 130 130 102 101 
 

 
FREE CASH FLOW 2018 2019 2020E 2021E 2022E 
Net sales 1 6 10 33 75 
Total operating costs -32 -63 -60 -85 -121 
Depreciations total -5 -12 -12 -11 -10 
EBIT -35 -69 -62 -62 -56 
Taxes on EBIT 0 0 0 0 0 
NOPLAT -35 -69 -62 -62 -56 
Depreciation 5 12 12 11 10 
Gross cash flow -31 -57 -50 -51 -46 
Change in WC -10 -4 -4 -11 -6 
Gross CAPEX -12 -1 -6 -9 -15 
Free cash flow -52 -61 -59 -72 -67 
 
CAPITAL STRUCTURE 2018 2019 2020E 2021E 2022E 
Equity ratio 95% 92% 93% 78% 64% 
Debt/equity ratio 0% 0% 0% 0% 0% 
Net debt -136 -78 -80 -29 -5 
Capital employed 49 42 40 49 60 
Capital turnover rate 0.0 0.0 0.1 0.3 0.7 
 
GROWTH 2018 2019 2020E 2021E 2022E 
Sales growth 2,964% 445% 82% 232% 126% 
EPS growth (adj) 51% 94% -26% 1% -12% 
 

DATA PER SHARE 2018 2019 2020E 2021E 2022E 
EPS -1.84 -3.56 -2.64 -2.67 -2.35 
EPS adj -1.84 -3.56 -2.64 -2.67 -2.35 
Dividend 0.00 0.00 0.00 0.00 0.00 
Net debt -7.14 -4.05 -3.45 -1.26 -0.21 
Total shares 19.08 19.24 23.30 23.38 23.98 
 
VALUATION 2018 2019 2020E 2021E 2022E 
EV 323.6 328.9 373.1 424.0 448.4 
P/E -13.1 -5.9 -7.4 -7.3 -8.3 
P/E diluted -13.1 -5.9 -7.4 -7.3 -8.3 
P/Sales 454.8 73.9 45.3 13.7 6.2 
EV/Sales 320.1 59.7 37.3 12.8 6.0 
EV/EBITDA -10.6 -5.8 -7.5 -8.3 -9.7 
EV/EBIT -9.2 -4.8 -6.1 -6.8 -8.0 
P/BV 2.5 3.4 3.8 5.7 7.0 

 

SHARE INFORMATION   
Reuters code  ACCON.ST 
List  First North 
Share price  19.5 
Total shares, million  23.3 
Market Cap, MSEK  453.4 
   
MANAGEMENT & BOARD   
CEO  Lars Lindell 
CFO  Henrik Ljung 
IR  Lars Lindell 
Chairman  Bengt Adolfsson 
   
   
   
   
   
   
   
ANALYSTS  Redeye AB 
Viktor Westman  Mäster Samuelsgatan 42, 10tr 
viktor.westman@redeye.se  111 57 Stockholm 
   
  
  

 

SHARE PERFORMANCE  GROWTH/YEAR 18/20E 
1 month -15.6 % Net sales 214.6 % 
3 month 12.0 % Operating profit adj 32.4 % 
12 month -2.7 % EPS, just 19.8 % 
Since start of the year -6.4 % Equity -19.4 % 

 SHAREHOLDER STRUCTURE % CAPITAL VOTES 
Bengt Adolfsson 11.7 % 11.7 % 
Smbc Nikko Securities Inc. 8.0 % 8.0 % 
Avanza Pension 7.2 % 7.2 % 
Nordnet Pensionsförsäkring 4.0 % 4.0 % 
Tord Wingren 3.3 % 3.3 % 
Nord Fondkommission AB 2.9 % 2.9 % 
Mikael Egard 2.5 % 2.5 % 
Mats Ingvar Ärlelid 2.5 % 2.5 % 
Lars-Erik Wernersson AB 2.4 % 2.4 % 
Djäkne Holdings Ii AB 1.6 % 1.6 % 

 

DCF VALUATION    
WACC (%) 13.0 % 
  
  
  
  
  
Assumptions 2020-2026 (%) 
Average sales growth 118.5 % 
EBIT margin -114.1 % 
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Redeye Rating and Background Definitions 
Company Quality 

Company Quality is based on a set of quality checks across three categories; PEOPLE, BUSINESS, FINANCE. These 

are the building blocks that enable a company to deliver sustained operational outperformance and attractive long-

term earnings growth. 

 

Each category is grouped into multiple sub-categories assessed by five checks. These are based on widely 

accepted and tested investment criteria and used by demonstrably successful investors and investment firms. Each 

sub-category may also include a complementary check that provides additional information to assist with 

investment decision-making. 

 

If a check is successful, it is assigned a score of one point; the total successful checks are added to give a score for 

each sub-category. The overall score for a category is the average of all sub-category scores, based on a scale that 

ranges from 0 to 5 rounded up to the nearest whole number. The overall score for each category is then used to 

generate the size of the bar in the Company Quality graphic. 

 

People 

At the end of the day, people drive profits. Not numbers. Understanding the motivations of people behind a business 

is a significant part of understanding the long-term drive of the company. It all comes down to doing business with 

people you trust, or at least avoiding dealing with people of questionable character. 

The People rating is based on quantitative scores in seven categories:  

• Passion, Execution, Capital Allocation, Communication, Compensation, Ownership, and Board. 

 

Business 

If you don’t understand the competitive environment and don’t have a clear sense of how the business will engage 

customers, create value and consistently deliver that value at a profit, you won’t succeed as an investor. Knowing 

the business model inside out will provide you some level of certainty and reduce the risk when you buy a stock. 

The Business rating is based on quantitative scores grouped into five sub-categories:  

• Business Scalability, Market Structure, Value Proposition, Economic Moat, and Operational Risks. 

 

Financials 

Investing is part art, part science. Financial ratios make up most of the science. Ratios are used to evaluate the 

financial soundness of a business. Also, these ratios are key factors that will impact a company’s financial 

performance and valuation. However, you only need a few to determine whether a company is financially strong or 

weak. 

The Financial rating is based on quantitative scores that are grouped into five separate categories:  

• Earnings Power, Profit Margin, Growth Rate, Financial Health, and Earnings Quality.
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Disclaimer 
Important information  
Redeye AB ("Redeye" or "the Company") is a specialist financial advisory boutique that focuses on small and mid-cap growth companies in the Nordic 
region. We focus on the technology and life science sectors. We provide services within Corporate Broking, Corporate Finance, equity research and 
investor relations. Our strengths are our award-winning research department, experienced advisers, a unique investor network, and the powerful 
distribution channel redeye.se. Redeye was founded in 1999 and since 2007 has been subject to the supervision of the Swedish Financial 
Supervisory Authority. 
Redeye is licensed to; receive and transmit orders in financial instruments, provide investment advice to clients regarding financial instruments, 
prepare and disseminate financial analyses/recommendations for trading in financial instruments, execute orders in financial instruments on behalf 
of clients, place financial instruments without position taking, provide corporate advice and services within mergers and acquisition, provide services 
in conjunction with the provision of guarantees regarding financial instruments and to operate as a Certified Advisory business (ancillary 
authorization). 
 
Limitation of liability  
This document was prepared for information purposes for general distribution and is not intended to be advisory. The information contained in this 
analysis is based on sources deemed reliable by Redeye. However, Redeye cannot guarantee the accuracy of the information. The forward-looking 
information in the analysis is based on subjective assessments about the future, which constitutes a factor of uncertainty. Redeye cannot guarantee 
that forecasts and forward-looking statements will materialize. Investors shall conduct all investment decisions independently. This analysis is 
intended to be one of a number of tools that can be used in making an investment decision. All investors are therefore encouraged to supplement 
this information with additional relevant data and to consult a financial advisor prior to an investment decision. Accordingly, Redeye accepts no 
liability for any loss or damage resulting from the use of this analysis. 
 
Potential conflict of interest  
Redeye’s research department is regulated by operational and administrative rules established to avoid conflicts of interest and to ensure the 
objectivity and independence of its analysts. The following applies: 

• For companies that are the subject of Redeye’s research analysis, the applicable rules include those established by the Swedish Financial 
Supervisory Authority pertaining to investment recommendations and the handling of conflicts of interest. Furthermore, Redeye employees 
are not allowed to trade in financial instruments of the company in question, from the date Redeye publishes its analysis plus one trading 
day after this date. 

• An analyst may not engage in corporate finance transactions without the express approval of management and may not receive any 
remuneration directly linked to such transactions. 

• Redeye may carry out an analysis upon commission or in exchange for payment from the company that is the subject of the analysis, or 
from an underwriting institution in conjunction with a merger and acquisition (M&A) deal, new share issue or a public listing. Readers of 
these reports should assume that Redeye may have received or will receive remuneration from the company/companies cited in the report 
for the performance of financial advisory services. Such remuneration is of a predetermined amount and is not dependent on the content of 
the analysis.  

 
Redeye’s research coverage 
Redeye’s research analyses consist of case-based analyses, which imply that the frequency of the analytical reports may vary over time. Unless 
otherwise expressly stated in the report, the analysis is updated when considered necessary by the research department, for example in the event of 
significant changes in market conditions or events related to the issuer/the financial instrument. 
 
Recommendation structure 
Redeye does not issue any investment recommendations for fundamental analysis. However, Redeye has developed a proprietary analysis and rating 
model, Redeye Rating, in which each company is analyzed and evaluated. This analysis aims to provide an independent assessment of the company 
in question, its opportunities, risks, etc. The purpose is to provide an objective and professional set of data for owners and investors to use in their 
decision-making.  
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Duplication and distribution 
This document may not be duplicated, reproduced or copied for purposes other than personal use. The document may not be distributed to physical 
or legal entities that are citizens of or domiciled in any country in which such distribution is prohibited according to applicable laws or other 
regulations. 
Copyright Redeye AB. 

 
 
 
 
 
 
 

Rating People Business Financials 

5p 20 15 3 
 
 3p - 4p 108 88 39 
 
 0p - 2p 5 30 91 
 
 Company N 133 133 133 
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