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A tripled backlog and a funded build-out have de-risked our estimates: sales double to 2028e and the mix shifts to higher-margin data. Yet the share has given back 
its whole 2026 gain with the sector, pricing in more risk after a year that lowered it; delivery on the 2026 guidance should reverse that.

AAC Clyde Space | BUY, TP SEK 129

Important: All disclosure information can be found at the end of this report
Source: SB1M, AAC Clyde Space, Bloomberg
Sustainability report: Click here
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.
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We initiate coverage of AAC Clyde Space with a BUY recommendation and a DCF-based target price of SEK 129, implying ~22% upside. AAC is a Swedish-Scottish company that builds satellites, 
subsystems and instruments for customers and operates its own fleet, selling ship-tracking and Earth-observation data and services. Hardware remains the foundation, but AAC is broadening into 
data, which secures revenue further out, lifts margins and increases earnings stability. Two programmes have materially changed the equity story this year. First, EPS-Sterna, SEK ~900m of 
radiometer and avionics orders running to 2035, took the backlog from SEK 352m to SEK 1,197m at Q2'26 after six straight quarters of decline. Second, INFLECION, twelve maritime satellites 
launching from H2'28e, strengthens a move towards more data that is already under way. With SEK ~165m of equity raised in 2025-26, Bonnier stepping in as largest shareholder at ~15% and ESA 
and the UK co-funding half of INFLECION, we see the planned build-out as funded. On that base we model net sales doubling from SEK 295m to SEK 623m by 2028e, a ~28% CAGR driven mainly 
by EPS-Sterna, and an adj. EBITDA* margin expanding from 2% to 16%, which takes EBIT to breakeven in 2027e and SEK 14m in 2028e. Coming from two years of missed sales guidance, AAC has 
yet to regain the market's confidence, but with the long-awaited EPS-Sterna contract now in the backlog, we see delivery against the SEK 440-510m 2026 guidance as the nearest trigger. The share 
rallied ~67% YTD to late May, ahead of SpaceX's June listing, and has since given back the whole gain as listed space names sold off. We read that as sector rather than fundamentals, with a 
small market cap adding to it. One further trigger sits outside our estimates: another EPS-Sterna-sized award would bring management's SEK 1bn sales ambition for 2030 within reach, worth SEK 
~197 per share at 12x EV/EBIT, ~86% upside. Our target price implies 21x/14x/11x 2026e/27e/28e EV/EBITDA, against 17x/11x/9x today.

• The launch pipeline is funded, moving AAC towards higher-margin data: AAC is set to launch 16 satellites in 2027-28e, taking its fleet from 11 to 27. With net cash of SEK ~105m at Q2'26, including Bonnier's SEK 
~100m, SEK ~140m of operating cash flow over H2'26e-28e and an unused SEK 50m credit facility, AAC now has the capacity to fund both INFLECION and the other satellite launches. With the funding in place, we 
see a clear launch pipeline, starting with VIREON-1 earning from Q3'26, then Sedna-3/4 and VIREON-3/4 launching in 2027 and INFLECION, half co-funded by ESA and the UK, earning from 2029e. Near term, this 
takes D&S sales from SEK 95m in 2026e to SEK 171m in 2028e and the segment margin from 21% to 32%, while longer term it supports the mix shift towards more data, lifting group margins and earnings stability.

• Near term, EPS-Sterna de-risks sales and drives the uplift into 2027e and 2028e: The backlog has more than tripled from SEK 352m to SEK 1,197m at Q2'26, driven by the SEK ~900m EPS-Sterna programme. As 
this backlog is recognised, we see it as the clearest driver of Products & Missions doubling from SEK 245m in 2025 to SEK 479m in 2027e. Thanks to the pre-payment structure of the contract, H1'26 saw operating 
cash flow of SEK 82m, strengthening the cash position ahead of the data-related investments. With the long-awaited order now signed, the focus shifts from winning orders to delivering them, which sits in AAC's
own hands and is, in our view, a far better position to be in.

• Together, this doubles sales by 2028e and takes EBIT to break even in 2027e: Guidance of SEK 440-510m was reiterated at Q2 with H1 in line with plan, and H2 comps are undemanding after H2'25 sales fell 35% 
YoY. We model net sales doubling from SEK 295m to SEK 623m by 2028e, a ~28% CAGR. That takes adj. EBITDA from SEK 6m in 2025 to SEK 44m in 2026e and SEK 97m in 2028e, a margin of 2% to 16%, with D&S 
adding about two-thirds of the uplift from 2026e and P&M the rest. Adj. EBIT goes from SEK −51m to breakeven in 2027e and SEK 14m in 2028e.

• The share has de-rated with the sector; we expect delivery to re-rate it: We value AAC on a DCF at 11.4% WACC and 2% terminal growth, as there are no close listed peers and no independent consensus. Our SEK 
129 TP implies 21x/14x/11x 2026e/27e/28e EV/EBITDA against 17x/11x/9x today. The nearest trigger is delivering the 2026 guidance, followed by VIREON revenue and the 2027 launches. Another EPS-Sterna-
sized award would bring the SEK 1bn 2030 ambition within reach; it is not in our numbers and is worth SEK ~197 per share at 12x EV/EBIT, ~86% upside. Key risks are delivery slippage on Sterna, FY26 falling short 
of guidance, a slower VIREON ramp, INFLECION slipping into 2029, new programmes needing more funding, and ~5% dilution from Bonnier's warrants at today's share price.

https://cdn.bequoted.com/media/1/c96ab445-ef35-4c40-826c-3eed5f71d30d/AAC_Clyde_Space_Annual_Report_2025.pdf


Key Data

Source: SB1M, AAC Clyde Space, Bloomberg
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.
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Company overview (SEKm) 2022 2023 2024 2025 2026e 2027e 2028e Key facts
Order Backlog 428 630 541 352 1,031 741 471 Bloomberg AAC:SS
Revenue 197 277 353 295 460 582 623 Share price (SEK) 106
Revenue growth 9% 41% 28% -16% 56% 26% 7% Target price (SEK) 129
EBITDA adj.* -30 -30 17 6 44 74 97 Market capitalisation (SEKm) 826
EBIT adj.* -58 -61 -27 -51 -15 0 14
Diluted EPS -11.8 -8.7 -1.0 -7.6 -2.1 -0.2 1.3 Enterprise Value (SEKm) 720

Shares outstanding (m) 8
Shares fully diluted (m) 8

Gross margin 58% 62% 64% 72% 57% 55% 58% Free float (%) 71%
Adj. EBITDA margin* -15% -11% 5% 2% 10% 13% 16%
Adj. EBIT margin* -30% -22% -8% -17% -3% 0% 2% Upcoming events
Profit margin -24% -15% -2% -16% -3% 0% 2% Q3 2026 report 12/11/2026

1Y share price performance
P/E (x) n.a. n.a. n.a. n.a. n.a. n.a. 79
EV/Sales (incl. IFRS16) 4.0 2.9 2.3 2.8 1.6 1.4 1.4
EV/EBITDA (incl. IFRS16) n.a. n.a. 46 135 17 11 9
EV/EBIT (incl. IFRS16) n.a. n.a. n.a. n.a. n.a. n.a. 60

FCF yield -4.8% -6.3% 1.2% -15.4% 2.6% -12.2% -3.2%
ROCE -9% -9% -4% -7% -2% 0% 2%

Net debt/(cash), incl. IFRS 16 -35 -19 -29 -8 -81 15 37
Net debt/(cash) / adj. EBITDA (x) n.a. n.a. -1.7 -1.3 -1.8 0.2 0.4
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Investment case



AAC Clyde Space (BUY, TP SEK 129): Investment case in 6 charts

1. AAC is expanding its fleet from 11 to 27 satellites by 
2028e, and the build-out is now funded

3. On top of that, EPS-Sterna has secured the backlog, 
more than tripling it to SEK 1.2bn

2. This drives the D&S share of sales higher, and margins 
with it, as new satellites add high-margin revenue

4. Together they double sales by 2028e and lift the EBITDA 
margin to ~16% ´28e

6. Applying a higher risk premium after a year that lowered 
it; delivery on guidance should reverse that

5. Yet despite the clearer outlook, the share has de-rated 
with the space sector

Source: SB1M, AAC Clyde Space, Bloomberg
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.6
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About the company Net sales (SEKm) and adj. EBITDA margin (%)

AAC Clyde Space at a glance

• AAC Clyde Space designs, builds and operates small satellites, and sells the data those satellites collect. It 

was formed in 2018 from two companies both founded in 2005 - ÅAC Microtec in Uppsala, a spin-out from 

Uppsala University's Ångström Laboratory, and Clyde Space in Glasgow, and has since added Hyperion 

(Netherlands), SpaceQuest (US), Omnisys (Sweden) and Spacemetric (Sweden).

• The group reports two segments. Products & Missions builds satellites, subsystems and instruments for 

third parties. Data & Services owns and operates AAC's own fleet and sells the data on subscription, a 

quarter of segment sales in 2025, but 62% of segment EBITDA.

• LTM net sales to Q2 2026 were SEK 327m with EBITDA of SEK 11m. The group averaged 205 employees in 

2025 across Sweden, the UK, the Netherlands, the US and South Africa. Headquartered in Uppsala, listed on 

Nasdaq First North Premier Growth Market (AAC). Bonnier Capital became the largest shareholder in 2026 

with roughly 15.3%.

• Guidance for 2026 is net sales of SEK 440-510m, an EBITDA margin of around 10%, and positive operating 

cash flow.

Source: SB1M, AAC Clyde Space
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.

2025 sales by geography (%)
Sales by segment (LHS, %) and EBITDA by segment (RHS, %) – before 
eliminations
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AAC is building 16 new satellites to 2028e: 
VIREON, Sedna and INFLECION

Now funded: the share issues keep net debt at 
SEK ~37m in 2028e, versus ~205m without them

AAC is expanding its fleet from 11 to 27 satellites, and the build-out is now funded
SEK ~165m of new equity (Bonnier ~100m) and ESA/UK co-funding help fund SEK ~300m of capex in 2026-28e

This requires SEK ~300m of capex over 2026-
28e, peaking at SEK ~127m in 2027e

8 Source: SB1M, AAC Clyde Space
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We estimate Data & Services growing with a ~29% CAGR ´25-´28e
Leading to D&S taking an increased share of sales, driving margins higher. 
Although EPS-Sterna and INFLECION sales mask part of the uplift

This drives the D&S share of sales higher, and margins with it
Data grows ~29% a year, lifting the data share from 19% to 26% and the group margin from ~10% to ~16% ´26e-´28e
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9 Source: SB1M, AAC Clyde Space
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.



The EPS-Sterna order in Q1´26 ended six quarters of falling backlog This drives P&M sales higher as the contract is recognised

Near term, EPS-Sterna has more than tripled the backlog and secures sales
The SEK 1.2bn backlog drives revenue, helps fund the satellite build-out and de-risks our sales estimates
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10 Source: SB1M, AAC Clyde Space

What is EPS-Sterna: EPS-Sterna is 
EUMETSAT's next weather constellation with 
20 satellites built in total. AAC supplies the 
core instrument, the microwave radiometer, 
plus power and data-handling units.
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Net sales to double from 2025 to 2028e, reaching ~460m 2026e versus 
guidance at 440-510m Sales bridge 2025-28e: P&M adds the majority of the uplift

Revenue to double by 2028e as backlog converts and data revenue increases
2026e of SEK 460m sits inside the 440-510m guidance, against H2 comps down 35% YoY

11 Source: SB1M, AAC Clyde Space
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EBIT breaks even in 2027e and turns positive in 2028e
EBITDA bridge 2026e-28e (SEKm): data adds two-thirds of the uplift on a 
quarter of sales**

Data and scale then lift margins, with EBIT at breakeven in 2027e
Data adds two-thirds of the SEK ~53m EBITDA uplift from the guided ~10% in 2026e, taking the margin to ~16%
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12 Source: SB1M, AAC Clyde Space
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.
** Central costs and eliminations flat through the forecast period

EBITDA goes from 2% to 16% ´25-28e, EBIT goes positive
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13 Source: SB1M, AAC Clyde Space, Bloomberg

Yet despite the clearer outlook, the share has de-rated with the space sector
AAC ran up with the space basket into the SpaceX IPO and fell with it on weaker trading following the IPO

AAC has tracked its listed peer group well, going from ~67% return YTD to roughly flat

• Fundamentals improved YTD: AAC has 
improved a lot since January. Backlog has 
increased from SEK ~352m to ~1.2bn on EPS-
Sterna, new share issue has secured the 
INFLECION funding meaning AAC now has the 
financials to expand the data revenue, and 
VIREON 1 and 2 have been launched into orbit. 

• The share followed, then gave it all back: This 
sent the share up, AAC went +15% on Q1 report 
day and up ~67% YTD at the peak in May. 

• We read it as sector, not stock: In our view, it is 
a sector movement, not the stock. AAC has 
traded close to the peer basket (Ovzon, AST 
SpaceMobile, Eutelsat Communications, Planet 
Labs, BlackSky Technology) and the de-rating 
has happened broadly across the sector. 

• Why did this happen and what it means: This is 
largely due to anticipation around the SpaceX 
IPO which is down about a third from its June 
peak. In our view, this move is less 
fundamentally driven and more a sector de-
rating.

• What re-rates it: Coming from two years of 
missed sales guidance, AAC has yet to regain 
the market's confidence, but with the long-
awaited EPS-Sterna contract now in the backlog, 
we see delivery against the SEK 440-510m 2026 
guidance as the nearest trigger. 
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We value AAC on an 11.4% WACC and 2% 
terminal growth rate, yielding SEK 129 / share

Upside if another Sterna-sized order takes AAC 
to the 2030 ambition: SEK ~197 at 12x EV/EBIT

Pricing in more risk after a year that lowered it; delivery on guidance should reverse that
After two missed guidance years, a secured backlog and funded build-out argue for a lower WACC than priced

The market applies ~13%; delivery on guidance 
should bring it down and re-rate the share

14 Source: SB1M, AAC Clyde Space, Bloomberg
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Financial highlights Secured near term, funded long term

BUY, TP SEK 129: Estimates de-risked, not shown in the share
We base our SEK 129 TP on a DCF at 11.4% WACC and 2% terminal growth rate, implying ~22% upside 

15 Source: SB1M, AAC Clyde Space, Bloomberg
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.

Sensitivity table of DCF based target price

• The launch pipeline is funded, moving AAC towards higher-margin data: AAC launches 16 
satellites in 2027-28e, taking its fleet from 11 to 27, with the capacity to fund them from net cash of 
SEK ~105m, SEK ~140m of H2'26e-28e operating cash flow and an unused SEK 50m facility. D&S 
sales go from SEK 95m in 2026e to SEK 171m in 2028e and the margin from 21% to 32%.

• Near term, EPS-Sterna de-risks sales and drives the uplift into 2027e and 2028e: The backlog has 
more than tripled from SEK 352m to SEK 1,197m at Q2'26, ~3.7x LTM sales. As it is recognised, 
P&M doubles from SEK 245m in 2025 to SEK 479m in 2027e, and pre-payments took H1'26 
operating cash flow to SEK 82m. The focus now shifts from winning orders to delivering them.

• Together, this doubles sales by 2028e and takes EBIT to break even in 2027e: Guidance was 
reiterated at Q2 and H2 comps are undemanding. We model net sales doubling from SEK 295m to 
SEK 623m by 2028e, lifting adj. EBITDA from SEK 6m to SEK 97m (2% to 16%), with D&S adding 
about two-thirds of the uplift from 2026e, and adj. EBIT from SEK −51m to SEK 14m.

• The share has de-rated with the sector; we expect delivery to re-rate it: Our DCF-based TP of SEK 
129 implies 21x/14x/11x 2026e/27e/28e EV/EBITDA against 17x/11x/9x today. Triggers are 
delivering the 2026 guidance, VIREON revenue from Q3'26 and another large contract, with the SEK 
1bn 2030 ambition worth SEK ~197 at 12x EV/EBIT. Key risks are Sterna slippage, FY26 guidance, 
the VIREON ramp, INFLECION timing, funding needs and ~5% warrant dilution.

Highlights SB1Me 2025 2026e 2027e 2028e
Order Backlog 352 1,031 741 471
Revenue 295 460 582 623
Revenue growth -16% 56% 26% 7%
EBITDA adj.* 6 44 74 97
EBIT adj.* -51 -15 0 14
Diluted EPS -7.6 -2.1 -0.2 1.3

Gross margin 72% 57% 55% 58%
Adj. EBITDA margin* 2% 10% 13% 16%
Adj. EBIT margin* -17% -3% 0% 2%
Profit margin -16% -3% 0% 2%

P/E (x) n.a. n.a. n.a. 79.3
EV/Sales (incl. IFRS16) 2.8 1.6 1.4 1.4
EV/EBITDA (incl. IFRS16) 134.9 17.0 11.3 8.9
EV/EBIT (incl. IFRS16) n.a. n.a. n.a. 59.6

FCF yield -15% 3% -12% -3%
ROCE -7% -2% 0% 2%

Net debt/(cash), incl. IFRS 16 -8 -81 15 37
Net debt/(cash) / adj. EBITDA (x) -1.3 -1.8 0.2 0.4

WACC 1.0% 1.5% 2.0% 2.5% 3.0%

9.0% 164 171 179 187 198

10.0% 144 148 154 160 167

11.4% 122 125 129 133 137

12.0% 114 116 119 123 126

13.0% 103 105 107 109 112

Terminal growth rate 
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About the company Net sales (SEKm) and adj. EBITDA margin (%)

AAC Clyde Space at a glance

• AAC Clyde Space designs, builds and operates small satellites, and sells the data those satellites collect. It 

was formed in 2018 from two companies both founded in 2005 - ÅAC Microtec in Uppsala, a spin-out from 

Uppsala University's Ångström Laboratory, and Clyde Space in Glasgow, and has since added Hyperion 

(Netherlands), SpaceQuest (US), Omnisys (Sweden) and Spacemetric (Sweden).

• The group reports two segments. Products & Missions builds satellites, subsystems and instruments for 

third parties. Data & Services owns and operates AAC's own fleet and sells the data on subscription, a 

quarter of segment sales in 2025, but 62% of segment EBITDA.

• LTM net sales to Q2 2026 were SEK 327m with EBITDA of SEK 11m. The group averaged 205 employees in 

2025 across Sweden, the UK, the Netherlands, the US and South Africa. Headquartered in Uppsala, listed on 

Nasdaq First North Premier Growth Market (AAC). Bonnier Capital became the largest shareholder in 2026 

with roughly 15.3%.

• Guidance for 2026 is net sales of SEK 440-510m, an EBITDA margin of around 10%, and positive operating 

cash flow.

Source: SB1M, AAC Clyde Space
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.

2025 sales by geography (%)
Sales by segment (LHS, %) and EBITDA by segment (RHS, %) – before 
eliminations
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From component supplier to satellite operator

21 years from university spin-out to an operator of its own fleet

Source: SB1M, AAC Clyde Space18

2005
ÅAC spun out of 

the Ångström 
Laboratory, 

Uppsala; Craig 
Clark founds Clyde 
Space in Glasgow

2014
UKube-1 reaches orbit

Dec 2016
ÅAC Microtec lists on 

Nasdaq First North

2018
ÅAC Microtec and Clyde 

Space merge to form AAC 
Clyde Space

2019
Group renamed AAC Clyde 

Space

Nov 2020
Hyperion acquired: attitude 

control and laser 
communications; 

xSPANCION begins with ESA 
and the UK Space Agency

Dec 2020
SpaceQuest acquired: an 

operating AIS constellation, 
ground stations and US 

manufacturing

Apr 2021
Omnisys acquired: 

microwave weather 
instruments and the Arctic 
Weather Satellite sensor 

contract

2023
First positive EBITDA

Aug 2024
ESA’s Arctic Weather 

Satellite launches with AAC’s 
325 GHz radiometer, the 
prototype for EPS-Sterna

Oct 2024
Spacemetric acquired, 
adding geospatial data 

processing

2025
INFLECION Phase 1 signed 
with ESA; Sedna-1 and -2 

enter service; Bonnier Capital 
commits up to SEK 140m

Q1 2026
EPS-Sterna: EUR 76.3m from 

OHB Sweden, the largest 
order in AAC’s history; 

VIREON-1 and -2 launched

Q2 2026
INFLECION phase two: 

EUR 10.9m for 12 
satellites; US Coast Guard 

evaluating VDES on 
Sedna-2; backlog SEK 

1.2bn



The business model: components, then satellites, now the data
The unit economics of the different satellite types: ~2 years of build (B1, B2) 
and then profitability from operating year three to four (OP3 – OP4)

Vertical integration is what makes an AAC-owned satellite pay for itself
Own subsystems keep capex at SEK ~10-30m a satellite, which pays it back in year four in orbit

• The model: AAC began by building components for other companies' satellites, then 
whole satellites, and now increasingly sells the data its own satellites generate. The two 
segments share one supply chain: a VIREON or Sedna satellite is assembled from the 
group's own SIRIUS computers, STARBUCK power units and radios, which keeps a 
VIREON-class satellite at USD ~2-3m and gives AAC control of the whole build. Customers 
want the data, not the satellite – that is the gap AAC is filling with 20 years of hardware 
expertise.

• Why data: A satellite built for a customer earns a project margin once; a satellite AAC 
owns earns data revenue every year it is in orbit, at a significantly higher gross margin 
than the P&M business. 

• Competition: AAC's edge is cost per satellite and instruments designed in-house, so it 
competes where a small fleet is enough rather than on fleet size. In EO it has chosen 1.5m 
resolution deliberately: fine enough to see a tree crown or a field boundary, which is what 
forestry and agriculture customers pay for, and a fraction of the cost of the 0.3m-class 
satellites the large operators fly for defence and intelligence customers.

19 Source: SB1M, AAC Clyde Space
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provides high incremental ROI. 



Eleven satellites in orbit today (VIREON-1/-2 in commissioning), sixteen more funded for launch in 2027-28e

The fleet is expanding: nine satellites earning today, 27 in orbit by 2028e

Source: SB1M, AAC Clyde Space20
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Products: the parts other companies' satellites are made of Missions: complete spacecraft and instruments, built to order

Products & Missions: one catalogue supplies customers and builds AAC´s own fleet

21 Source: SB1M, AAC Clyde Space

What AAC sells, and why owning the catalogue matters Selection of products and mission satellites

• AAC sells components and subsystems: onboard computers (SIRIUS, KRYTEN), power conditioning 
and distribution (STARBUCK), radios and laser communications (PULSAR, CubeCAT), solar arrays, 
structures, propulsion, star trackers, reaction wheels and AIS receivers. 

• AAC is its own best customer: A VIREON satellite is assembled from subsystems, electronics and 
software made across the group. That vertical integration is why a satellite costs USD 2–3m to 
build rather than to buy, and it is the foundation of the Data & Services unit economics.

• The parts reach orbits AAC will never operate in: Its components fly on MEO and GEO satellites and 
on special missions including the Nova-C lunar lander. The addressable market for Products is far 
wider than AAC's own LEO fleet.

• EPS-Sterna (OHB Sweden, for EUMETSAT): 20 microwave radiometers at EUR 76.3m, plus EUR 
7.6m for 21 STARBUCK MINI power units and 21 SIRIUS data handling systems, the largest order in 
AAC's history. First six instruments by end-2028, then two a year through to 2035.

• Arctic Weather Satellite (ESA): Launched August 2024 carrying AAC's 325 GHz radiometer, SIRIUS 
and STARBUCK. The flight prototype that won EPS-Sterna.

• SKA Observatory: SEK 137m, deliveries to Q1 2027. First pre-production Band 1 feed system 
delivered to South Africa in Q3 2026.

• LusoSpace: 11 satellite kits delivered in Q4 2024, approximately SEK 56m.



Earth observation data Maritime VDES data

Data & Services: maritime data pays today while EO and VDES carry the growth 

Maritime AIS data

• What it does: Monitors land such as forest health, crop 
condition, water, often enough to act on what you see.

• How it works: Multispectral sensors at 1.5m resolution 
capture reflected sunlight across visible and near-infrared 
bands. Healthy vegetation reflects near-infrared strongly and 
stressed vegetation does not, so disease, drought and canopy 
loss appear before the eye can see them. 1.5m is a deliberate 
choice: fine enough to resolve an individual tree crown or field 
boundary, coarse enough to keep the satellite cheap. Imagery 
is processed in London on Spacemetric software into 
analysis-ready products.

• Why it matters: The only fleet where one image can be sold to 
many buyers at once, so the only one with real revenue upside 
per satellite. Anchor customer is Scottish Forestry through the 
Canopy service, replacing helicopter survey. AAC sizes 
agriculture and forestry EO at USD 700m.

• Where it stands: VIREON-1 and -2 launched 30 March 2026, 
both in commissioning. First light on VIREON-1 in June. 
Revenue guided to start in Q3 2026. VIREON-3 and -4 launch 
2027.

• What it does: Tracks ships worldwide, including mid-ocean 
where shore stations cannot reach.

• How it works: The IMO has required ships above a certain size 
to broadcast an AIS signal over VHF since 2004, meaning 
identity, position, course, voyage. Coastal receivers reach 
about forty miles offshore; a satellite reaches everywhere. 
AAC's six maritime satellites detect around 65,000 – 75,000 
vessels a day.

• Why it matters: The installed base and today's cash. 
Coastguards and navies buy it now; the larger prize is trade-
flow intelligence for commodity traders, logistics and shipping
with roughly 90% of what we consume moving by sea. 

• Where it stands: Six satellites operating. Sedna-3 and -4 in 
build in Fairfax for launch early 2027, revenue H2 2027. 

• What it does: Turns a one-way listening network into two-way 
communication, and makes ships that hide visible.

• How it works: VDES is AIS's successor on the same VHF band, 
with two changes that matter: traffic flows back to the vessel, 
and bandwidth is far higher, fixing the congestion AIS suffers 
in busy waters. That enables real-time weather, route 
optimisation and secure messaging on open sea. INFLECION 
adds RF sensing and synthetic aperture radar, which images 
through cloud and darkness so vessels that switch off their 
transponders become visible anyway.

• Why it matters: IMO-proposed SOLAS amendments make 
VDES an alternative to AIS, expected in force 2028. Satellite 
VDES is barely deployed, and AAC's Ymir-1 was the first 
satellite to demonstrate two-way VDES from space. Dual-use, 
civil and defence.

• Where it stands: Phase two signed Q2 2026, EUR 10.9m from 
ESA, 12 satellites, demonstration complete early 2029. The US 
Coast Guard is evaluating satellite VDES on Sedna-2 through 
2026 under a CRADA.

22 Source: SB1M, AAC Clyde Space



Market overview



4,510 objects launched in 2025 compared to 222 in 2015
Launch cost per kg (USD) has declined from USD 65,400 on the Shuttle to 
USD 1,500 on Falcon Heavy

A market reborn: 20x the objects launched in 2015 as the cost to orbit has collapsed

24 Source: SB1M, ESA, Our World in Data
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Catalogued objects in LEO have gone from 4,065 in 2015 to 16,084 in 2025 LEO, MEO, and GEO explained and where AAC sits 

Most objects in orbit are in LEO - the orbit where AAC builds, owns and operates

25 Source: SB1M, ESA
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Low Earth orbit Medium Earth orbit Geostationary orbit

LEO (Low Earth Orbit) 
satellites

MEO (Medium Earth 
Orbit) satellites

GEO (Geostationary 
Earth Orbit) satellites

Altitude / period 300-2,000 km; 90-120 min 8,000-20,000 km; 6-12 hrs
35,786 km, 24 hrs (fixed at one 

point)

Round-trip latency 20-50 ms 100-150 ms 500-600 ms

Satellites for global 
coverage

Hundreds to thousands for 
broadband, 10-20 for low-duty-

cycle payloads such as 
AIS/VDES

 10-20 3

Design life ~5-7 years ~10-12 years ~15 years

Customers
Consumer broadband, Earth 

observation, defence, maritime 
domain awareness

Navigation, enterprise, 
government

Broadcast, mobility, 
government

AAC
Core market: platforms, 
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Starlink has been the majority of the launches since 2020
But other payloads have grown as well with 974 payloads in 2025 compared 
to 232 payloads in 2015

Starlink drives the total, but other payloads are still up 4x since 2015

26 Source: SB1M, ESA
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ESA subscriptions have increased in most member states since 2022 With EO being the third largest budget at EUR ~3,455m

ESA budgets are up 31% since 2022, and EO, where AAC sits, is the third largest budget

27 Source: SB1M, ESA
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Financials and 
estimates

28



P&M backlog went from SEK 240m to 1,020m in two quarters on EPS-Sterna

EPS-Sterna has ended 6 quarters of falling backlog; SEK 1.2bn is ~3.7x LTM sales

29

0

200

400

600

800

1,000

1,200

1,400

Q121 Q221 Q321 Q421 Q122 Q222 Q322 Q422 Q123 Q223 Q323 Q423 Q124 Q224 Q324 Q424 Q125 Q225 Q325 Q425 Q126 Q226

S
E

K
m

Order backlog: Products & Missions Order backlog: Data & Services

Source: SB1M, AAC Clyde Space



P&M net sales doubles as backlog is converted into sales With the P&M EBITDA margin reaching ~14% by 2028e

Products & Missions (P&M) doubles by 2027e while EBITDA margins reach ~14%
Sales driven by the SEK 1.2bn backlog converting while EBITDA margins are affected by contract mix

30 Source: SB1M, AAC Clyde Space
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D&S´s next leg is driven from VIREON, Sedna-3/4 and INFLECION launches
D&S EBITDA grows with the fleet while the margin is masked by 0% 
INFLECION margin 

Data & Services (D&S) doubles by 2028, EBITDA margins diluted by INFLECION
Data & Services (D&S) grows with the number of satellites and revenue per satellite; INFLECION pass-through at 0% 
margin masks the underlying margin

31 Source: SB1M, AAC Clyde Space
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Net sales to double from 2025 to 2028e, reaching ~460m 2026e versus 
guidance at 440-510m Sales bridge 2025-28e: P&M adds the majority of the uplift

Revenue to double by 2028e as backlog converts and data revenue increases
2026e of SEK 460m sits inside the 440-510m guidance, against H2 comps down 35% YoY

32 Source: SB1M, AAC Clyde Space

295

157 15

-7
460

78

48

-3
582 13

29 0 623

S
E

K
m

0

100

200

300

400

500

600

700

800

900

0

100

200

300

400

500

600

700

2020 2021 2022 2023 2024 2025 2026e 2027e 2028e

S
E

K
m



EBIT breaks even in 2027e and turns positive in 2028e
EBITDA bridge 2026e-28e (SEKm): data adds two-thirds of the uplift on a 
quarter of sales**

Data and scale then lift margins, with EBIT at breakeven in 2027e
Data adds two-thirds of the SEK ~53m EBITDA uplift from the guided ~10% in 2026e, taking the margin to ~16%
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33 Source: SB1M, AAC Clyde Space
*Adjusted for items affecting comparability through 2025. We forecast no adjustments, meaning 2026e-28e are reported figures.
** Central costs and eliminations flat through the forecast period
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Capex peaks at SEK ~127m in 2027e
Thanks to a net cash starting point, AAC can stay 
in range during the build-out

Operating cash flow of SEK ~220m ´26-28e helps fund the SEK ~300m build-out

Operating cash flow and FCF incl. leasing
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34 Source: SB1M, AAC Clyde Space
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Quarterly financials and estimates (SEKm)

Source: SB1M, AAC Clyde Space35

Orders (SEKm) Q124 Q224 Q324 Q424 Q125 Q225 Q325 Q425 Q126 Q226 Q326e Q426e Q127e Q227e Q327e Q427e
Order Backlog 654 660 641 541 482 447 390 352 1,111 1,197 1,125 1,031 962 890 815 741

P&L (SEKm) Q124 Q224 Q324 Q424 Q125 Q225 Q325 Q425 Q126 Q226 Q326e Q426e Q127e Q227e Q327e Q427e
Net sales 71 54 85 143 74 74 76 71 68 112 124 156 135 143 151 152
Growth -3% -29% 51% 102% 4% 38% -10% -50% -9% 52% 63% 119% 100% 27% 22% -2%
COGS -31 -21 -24 -52 -23 -16 -26 -17 -21 -46 -56 -75 -62 -64 -67 -67
Gross profit 40 32 61 91 51 58 51 55 47 66 69 81 74 79 85 85
Gross profit margin (%) 56% 61% 72% 64% 69% 78% 66% 77% 69% 59% 55% 52% 54% 55% 56% 56%
EBITDA 13 -17 17 33 12 3 1 2 -3 11 14 22 16 15 24 20
EBITDA-margin % 18% -31% 21% 23% 16% 4% 1% 3% -4% 10% 11% 14% 12% 11% 16% 13%
EBIT -4 -27 7 20 -2 -11 -14 -13 -16 -3 -1 5 -2 -3 4 0
EBIT-margin % -5% -51% 8% 14% -3% -15% -18% -18% -24% -3% -1% 3% -1% -2% 3% 0%
Diluted EPS -0.6 -4.8 1.3 3.0 -1.7 -2.8 -2.1 -0.9 -2.2 -0.5 -0.1 0.7 -0.2 -0.4 0.5 -0.1

Balance sheet (SEKm) Q124 Q224 Q324 Q424 Q125 Q225 Q325 Q425 Q126 Q226 Q326e Q426e Q127e Q227e Q327e Q427e
Total non-current assets 768 764 762 815 786 784 773 753 766 782 794 803 821 838 850 860
Cash and cash equivalents 38 37 25 50 22 28 22 30 27 127 101 100 65 30 30 30
Other current assets 160 164 178 123 110 172 106 113 272 141 142 144 144 148 152 153
Total assets 967 964 966 989 918 984 901 896 1,066 1,049 1,037 1,048 1,031 1,016 1,032 1,043
Total equity 685 655 659 703 659 702 676 711 707 768 767 772 770 767 771 770
Total non-current liabilities 24 21 19 26 37 41 33 30 31 23 21 20 18 16 14 13
Total current liabilities 258 288 288 260 223 241 191 155 327 259 249 256 243 233 247 260
Total equity and liabilities 967 964 966 989 918 984 901 896 1,066 1,049 1,037 1,048 1,031 1,016 1,032 1,043

Condensed cash flow, SEKm Q124 Q224 Q324 Q424 Q125 Q225 Q325 Q425 Q126 Q226 Q326e Q426e Q127e Q227e Q327e Q427e
Cash flow from operations -13 7 9 54 -27 2 -23 -24 -24 107 2 27 1 1 18 15
Cash flow from investments -8 -8 -11 -18 -11 -15 -16 3 -13 -19 -25 -25 -34 -34 -29 -29
Cash flow from financing -1 0 -9 -12 11 20 33 30 34 11 -2 -2 -2 -2 11 14
Change in cash -22 -1 -11 24 -27 7 -6 9 -3 99 -25 -1 -35 -35 0 0



Annual financials and estimates (SEKm)

Source: SB1M, AAC Clyde Space36

Orders (SEKm) 2022 2023 2024 2025 2026e 2027e 2028e
Order Backlog 428 630 541 352 1,031 741 471

P&L (SEKm) 2022 2023 2024 2025 2026e 2027e 2028e
Net sales 197 277 353 295 460 582 623
Growth 9% 41% 28% -16% 56% 26% 7%
COGS -83 -105 -128 -81 -198 -260 -260
Gross profit 114 172 225 214 262 322 363
Gross profit margin (%) 58% 62% 64% 72% 57% 55% 58%
EBITDA -39 1 47 17 44 74 97
EBITDA-margin % -20% 0% 13% 6% 10% 13% 16%
EBIT -67 -37 -4 -40 -15 0 14
EBIT-margin % -34% -13% -1% -14% -3% 0% 2%
Diluted EPS -11.8 -8.7 -1.0 -7.6 -2.1 -0.2 1.3

Balance sheet (SEKm) 2022 2023 2024 2025 2026e 2027e 2028e
Total non-current assets 729 746 815 753 803 860 875
Cash and cash equivalents 52 60 50 30 100 30 30
Other current assets 101 133 123 113 144 153 164
Total assets 881 938 989 896 1,048 1,043 1,068
Total equity 664 663 703 711 772 770 781
Total non-current liabilities 36 26 26 30 20 13 6
Total current liabilities 182 249 260 155 256 260 282
Total equity and liabilities 881 938 989 896 1,048 1,043 1,068

Net Debt (incl. IFRS) -35 -19 -29 -8 -81 15 37

Condensed cash flow, SEKm 2022 2023 2024 2025 2026e 2027e 2028e
Cash flow from operations 6 5 57 -73 111 36 75
Cash flow from investments -41 -51 -45 -39 -82 -127 -92
Cash flow from financing -10 54 -23 94 41 21 17
Change in cash -45 8 -11 -18 70 -70 0
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Assumptions and methodology
Equity value build: FCF 2027-36e ~52 SEK/sh, terminal value ~65 SEK/sh, net 
cash ~12 SEK/sh

We value AAC on a DCF resulting in a TP of SEK 129
11.4% WACC and 2% terminal growth rate give SEK 129 per share with ~55% of EV in the terminal value 

• Why a DCF: A DCF with an explicit forecast to 2036e captures the ramp and the 
replacement capex that comes with it.

• Forecast period: Quarterly estimates to 2028e, then annual to 2036e driven by satellites in 
service times revenue per satellite, with replacement capex as satellites reach the end of 
their lives. FCF turns positive in 2029e and EBIT margin reaches management's ~20% in 
2032-36e.

• Discount rate and terminal value: WACC of 11.4% (risk-free 2.7%, beta 1.0, equity risk 
premium 5.7%, small-cap premium 3.0%, no debt) and 2% terminal growth on a normalised 
2036e FCF of SEK ~135m. The terminal value is ~55% of EV. 

• Share count: We use 7.8m shares. Bonnier's warrants (up to SEK 40m, exercisable until 31 
December 2026) are not included; at today's price they would add ~0.4m shares and SEK 
40m of cash, lowering our value by ~SEK 1.7 per share.

38 Source: SB1M, AAC Clyde Space, PwC, Bloomberg

Target price sensitivity table

WACC 1.0% 1.5% 2.0% 2.5% 3.0%

9.0% 164 171 179 187 198

10.0% 144 148 154 160 167

11.4% 122 125 129 133 137

12.0% 114 116 119 123 126

13.0% 103 105 107 109 112

Terminal growth rate 
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EV/EBITDA at today's price EV/EBITDA at target price

AAC valuation multiples at today's price versus at target price
AAC trades at ~11x EV/EBITDA ´27e and ~14x 2027e EV/EBITDA on target price or ~1.4x EV/Sales versus ~1.8x 2027e 
at target price 

39 Source: SB1M, AAC Clyde Space, Bloomberg
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AAC trades at ~3x 2030e EV/EBIT on the ambition (SEK 1bn in revenue by 
2030e) incl. cash build, ~6x discounted to today 

Significant upside beyond our numbers: the 2030 ambition at 12x EV/EBIT is 
worth SEK ~197, ~86% upside to current share price

Upside beyond our estimates: on the 2030 ambition AAC trades at ~3x 2030e EV/EBIT
Outside our estimates and needing another large order, but at a 12x EV/EBIT exit it is worth SEK ~197 per share

40 Source: SB1M, AAC Clyde Space, Bloomberg
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DCF 

Source: SB1M, AAC Clyde Space, PwC, Bloomberg42

WACC Terminal value
2026e 2027e 2028e 2029e 2030e 2031e 2032e 2033e 2034e 2035e 2036e Valuation date 2026 EBITDA 2036e 259

Net sales 460 582 623 618 635 705 767 790 814 839 865 Risk-free rate 2.7% Normalised D&A 71

EBITDA 44 74 97 151 159 199 231 234 237 241 259 Equity risk premium 5.7% Normalised EBIT 188

  EBITDA margin 10% 13% 16% 24% 25% 28% 30% 30% 29% 29% 30% Equity beta 1.00x Tax on normalised EBIT 44

D&A 59 75 83 97 95 80 74 77 52 56 75 Small-cap / liquidity premium 3.0% Normalised capex 71

EBIT  -15 0 14 54 64 119 157 157 185 185 184 Cost of equity 11.4% Normalised ΔNWC 0

  EBIT margin -3% 0% 2% 9% 10% 17% 20% 20% 23% 22% 21% Target net debt / EV 0.0% Normalised free cash flow 135

Cash tax 1 0 0 0 0 0 19 37 43 43 43 Pre-tax cost of debt 6.0% Terminal value 2036e 1,472

Capex 80 127 92 32 32 32 32 85 32 85 194 WACC 11.4% Discount factor 34%

Change in NWC -70 35 16 4 4 -3 3 1 0 0 -4 Tax rate 23.3% PV of terminal value 502

Free cash flow (after leasing) 23 -97 -20 106 113 160 167 102 152 104 16

Discount period 1 2 3 4 5 6 7 8 9 10 Valuation
Discount factor 95% 85% 76% 69% 62% 55% 50% 45% 40% 36% Assumptions Sum of PV 406

PV of free cash flow -92 -17 81 77 99 92 51 68 42 6 WACC 11.4% PV of terminal value 502

Terminal growth 2.0% Enterprise value 908

Normalised terminal capex 70.5   terminal value share of EV 55%

WACC 1.0% 1.5% 2.0% 2.5% 3.0% Normalised terminal ΔNWC 0 Plus: Net cash 100

9.0% 164 171 179 187 198 Net cash 2026e (excl. leases) 100.4 Less: Earn-outs -5

10.0% 144 148 154 160 167 Earn-outs 4.8 Less: Minorities 0

11.4% 122 125 129 133 137 Minority interests 0 Plus: Warrant proceeds 0

12.0% 114 116 119 123 126 Shares outstanding (m) 8 Equity value 1,004

13.0% 103 105 107 109 112 Current share price (SEK) 106 Diluted shares (m) 8

Equity value per share (SEK)  129

Contribution SEK/share Current share price 106

PV of FCF ´27-31e 19 Upside / (downside) 22%

PV of FCF ´32-36e 33
Terminal value 65
Net cash & other 12
Equity value / share 129

Cash flow

Terminal growth rate 
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Luis Gomes
CEO 
Employed: 2019
Shareholding in the Company: 17,592 shares
Education: MSc in satellite technology from the University of Surrey and a Bachelor 
of Science in Applied Physics from the University of Lisbon.
Professional background and relevant directorships: 25 years of experience in the 
space industry. CTO and Executive Director of the British firm SSTL.

Mats Thideman
CFO and Deputy CEO
Employed: 2014
Shareholding in the Company: 12,525 shares
Education: MSc, Industrial Economics, Linköping Institute of Technology.
Professional background and relevant directorships: Extensive experience as a CFO 
within growing industrial companies, as well as public and venture capital owners, 
such as Åkerströms, Image Systems (publ.), TracTechnology (publ.), and most 
recently, Cortus Energy AB (publ.).

Andrew Strain
CTO
Employed: 2006
Shareholding in the Company: 8,802 shares
Education: MEng in Electrical and Electronic Engineering with Business Studies from 
the University of Strathclyde.
Professional background and relevant directorships: Over a decade of experience in 
developing and delivering small satellites.

Dr. Andrew Carrel
President Data & Services
Employed: 2021
Shareholding in the Company: 2,884 shares 
Education: BA, MSci Natural Sciences, University of Cambridge; MSc Astronautics & 
Space Engineering, Cranfield University; PhD Electronic Engineering, University of 
Surrey Space Centre
Professional background and relevant directorships: Over 20 years of experience 
spanning the satellite manufacture and downstream application sectors.

Dr. Dino Lorenzini
CSO
Employed: 1994
Shareholding in the Company: 624,000 shares 
Education: B.Sci, USAF Academy; S.M, Astronautical Engineering, MIT; SC.D, 
Astronautical Engineering, MIT; MBA, Auburn University
Professional background and relevant directorships: Tested the Apollo Lunar 
Module navigation system, early GPS development. Founded the Eyetel IoT system, 
Ellipso Mobile Satellite System, Aprize Satellite and SpaceQuest.

Kulwinder Bhumbra
Chief People Officer
Employed: 2021
Shareholding in the Company: 0 shares
Education: M.Sc., Human Resource Management, University of Strathclyde, 
Glasgow Scotland
Professional background and relevant directorships: Nearly 20 years' experience 
as a HR professional.

Richard Mckay
President of Products & Missions
Employed: 2022
Shareholding in the Company: 0 shares
Education: Executive Management Development Programme. University of Bath. 
Professional background and relevant directorships: Over 25 years' experience in 
electronic subsystems, components, safety & mission critical electromechanical 
product design and manufacturing.

Dr. Pamela Smith
Director of Government Programmes
Employed: 2015
Shareholding in the Company: 0 shares 
Education: PhD - Mechanical & Aerospace Engineering, University of Strathclyde. 
BEng. Hons - Aero-Mechanical Engineering, University of Strathclyde
Professional background and relevant directorships: 15+ years' 
experience spanning the European Space Agency (ESA), academia and industry.



Board of Directors 
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Rolf Hallencreutz (Chairman of the Board)
Elected: 2014
Shareholding in the Company: 17,794 shares
Education: M. Sc. in Logistics and Finance, Chalmers University of Technology, 
Gothenburg
Professional background and relevant directorships: Experience from start-up and 
major multinational companies within IT, industrial companies, life science and 
shipping.

Per Aniansson (Board member)
Elected: 2014
Shareholding in the Company: 7,071 shares
Education: M.Sc. Technical Physics, Chalmers University of Technology in Gothenburg 
and MBA, Finance and Entrepreneurship, INSEAD Business School in France
Professional background and relevant directorships: Investment Director at Karolinska 
Development and has previously held leading roles within venture capital for the last 
20 years.

Per Danielsson (Board member)
Elected: 2014
Shareholding in the Company: 4,447 shares
Education: MSc at Chalmers University of Technology.
Professional background and relevant directorships: Expert in evaluating European 
Union (EU) applications. Business experience encapsulating everything from 
organisational development, strategy, international business and financing, through to 
executing company sales to large global groups.

Stuart Martin (Board member)
Elected: 2024
Shareholding in the Company: 3,000 shares
Education: BSc Physics (First Class), Imperial College.
Professional background and relevant directorships: 10 years as CEO of Satellite 
Applications, Catapult, Chair, NED and advisor to several early-stage companies, Non-
Exec Member of the Board at the UK Space Agency and Visiting Professor at Imperial 
College.

Lars-Olof Corneliusson (Board member)
Elected: 2025
Shareholding in the Company: 1,275 shares
Education: The Swedish Armed Forces Staff College's general and advanced course, 
the Swedish Defence University's advanced course and the NATO Staff Officers 
Course.
Professional background and relevant directorships: Member of the Royal Swedish 
Academy of War Sciences and the Royal Swedish Society of Naval Sciences and has 
been Director of Intelligence Directorate of the European Union Military Staff.

Johan Skagerlind (Board member)
Elected: 2026
Shareholding in the Company: 0 shares
Education: MSc Industrial Engineering and Management, Linköping Institute of 
Technology. BSc Economics, Linköping University
Professional background and relevant directorships: Board member of Mediafy AB, 
deputy Board member of Mediaflow AB, and member of the Investment Committee 
and Investor Advisory Committee of SSE Ventures AB



Shareholders
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NAME Total Shares Holdings Votes% Value (SEKm)
Bonnier Capital 1,188,637 15.3% 15.3% 126
CBNY-RJA-CLIENT ASSET ACCT (SpaceQuest´s previous shareholders) 624,000 8.0% 8.0% 66
Avanza Pension 507,395 6.5% 6.5% 54
Nowo Fund Management 393,700 5.1% 5.1% 42
AIFM Capital 317,071 4.1% 4.1% 34
Edgardh Holding 182,779 2.4% 2.4% 19
Nordnet Pensionsforsakring 136,595 1.8% 1.8% 14
Claes Mellgren 58,000 0.7% 0.7% 6
John Kock 52,750 0.7% 0.7% 6
Clearstream Banking S.A W8IMY 48,579 0.6% 0.6% 5
Top 10 3,509,506 45.1% 45.1% 372
Other 4,278,453 54.9% 54.9% 454
Total 7,787,959 100.0% 100.0% 826



• Execution on EPS-Sterna: A fixed-price, multi-year instrument programme with the first six units due by end-2028 and roughly 70% of the order backlog. A
technical or schedule slip, or a cost overrun, hits P&M revenue and margin directly, and deliveries run to 2035.

• Customer concentration: EPS-Sterna, with OHB Sweden as the single customer, is ~45% of P&M sales in 2027e on our estimates. Refilling behind it depends on 
institutional programmes that take years to close, so the backlog can fall quickly.

• Guidance track record: AAC missed its sales targets in both 2024 and 2025. The 2026 guidance of SEK 440-510m needs H2 sales of SEK ~260-330m against 
SEK 180m in H1, so the year is back-end loaded.

• Satellite and launch risk: VIREON-1 is due to start earning in Q3'26 and VIREON-2 is still in commissioning, Sedna-3/4 and VIREON-3/4 launch in 2027 and 
INFLECION's 12 satellites from H2'28e. A launch failure, a delay or an under-performing satellite pushes out data revenue and the margin mix shift we model. 

• Funding and dilution: The build-out in our numbers is funded by the SEK ~165m raised in 2025-26, operating cash flow and bank debt. Sterna's milestone 
payments are not disclosed, and slower customer payments, cost overruns or new programmes could require more capital. Bonnier holds warrants for up to 
SEK 40m until 31 December 2026 at a 10% discount to the 60-day VWAP: ~0.4m new shares (~5%) at today's price, at most 0.7m (~9%).

• Management change: CFO and deputy CEO Mats Thideman retires at the end of November 2026, and the search for a successor was under way at the Q2 
report. The handover falls in the middle of the EPS-Sterna ramp.

• Accounting: Percentage-of-completion recognition on Sterna, contract liabilities and capitalised development make quarterly figures lumpy, and the treatment 
of UKSA co-funding affects reported revenue and capex. AAC does not disclose Sterna revenue by quarter, so the phasing in our estimates is our own.

• Currency: EPS-Sterna is priced in EUR while the work is done in Sweden and the UK, and the UK, Dutch, US and South African units report in local currency. AAC 
hedges large flows with forwards but without hedge accounting, so FX moves go straight into EBITDA, and translation is unhedged.

Risks

Source: SB1M, AAC Clyde Space46
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Disclaimer

SB1 Markets

This report originates from SB1 Markets’ research department. SB1 Markets is a limited liability company subject to the supervision of The Financial Supervisory Authorities of Norway and

Sweden (Finanstilsynet and Finansinspektionen). SB1 Markets complies with the standards issued by the Norwegian and Swedish Securities Markets Associations (NSMA and SSMA) and

the Norwegian Society of Financial Analysts. This message, and any attachment, contains confidential information and is intended only for the use of the individual it is addressed to, and

not for publication or redistribution.

Author’s own views 

This report is an outsider’s view of the securities referred to in the report. It has been produced by the authors independent of any issuers mentioned in the report, and independent of other 

divisions of SB1 Markets. The authors of this report confirm that, notwithstanding potential conflicts of interest referred to herein, the views expressed in this report accurately reflect the 

author’s personal views of the relevant issuers, and that no part of the authors’ compensation is related to the views expressed in the report, the performance of their investment 

recommendations, investment banking assignments or other specific services performed by SB1 Markets. The analyst partakes in the general bonus scheme of SB1 Markets, and as such, 

may receive compensation that is generated by overall firm profitability.

No investment advice

The report does not provide tailored personal investment advice within the meaning of section 2-3 (4) of the Norwegian securities trading act. The report is intended for general circulation 

and does not take into account the specific investment objectives, financial situation or particular needs of any particular person. You should seek advice from a financial adviser regarding 

the suitability of any product mentioned in this report, taking into account your specific financial objectives, financial situation or particular needs before making a commitment to purchase 

any such product.

Research for the purposes of unbundling

This report constitutes research material for the purpose of the inducement rules under MiFID II.

Sources of information

This report is based on information obtained from public sources that SB1 Markets believes to be reliable but which SB1 Markets has not independently verified, and SB1 Markets makes no 

guarantee, representation or warranty as to the accuracy or completeness. This report does not, and does not attempt to, contain everything material which there is to be said about the 

Company. Any opinion expressed herein reflect SB1 Markets’ judgement at the time the report was prepared and are subject to change without notice.

Limitation of liability

Any use of information contained in this report is at your individual risk. SB1 Markets assumes no liability for any losses caused by relying on the information contained in this report, 

including investment decision you may have taken on the basis of this report.

Risk warning

Return on investments in financial instruments is inherently exposed to risks. Past performance is not a reliable indicator of future performance, and estimates of future performance are 

based on assumptions that may not be realized. When investing in financial instruments, the value of the investment may increase or decrease and the investor may lose all or part of the 

investments.

This document contains certain forward-looking statements relating to the business, financial performance and results of the issuer and/or the industry in which it operates. Forward-looking 

statements concern future circumstances and results and other statements that are not historical facts, sometimes identified by the words “believes”, “expects”, “predicts”, “intends”, 

“projects”, “plans”, “estimates”, “aims”, “foresees”, “anticipates”, “targets”, and similar expressions. The forward-looking statements contained in this document, including assumptions, 

opinions and views of the issuer or cited from third party sources are solely opinions and forecasts which are subject to risks, uncertainties and other factors that may cause actual events to 

differ materially from any anticipated development.

Conflicts of interest

SB1 Markets, affiliates and staff may perform services for, solicit business from, hold long or short positions in, or otherwise be interested in the investments (including derivatives) in any 

securities mentioned in this report. To mitigate possible conflicts of interest and counter the abuse of confidential information and insider knowledge, SB1 Markets has set up effective 

information barriers between divisions in possession of material, non-public information and other divisions of the firm. Our research team is well versed in the handling of confidential 

information and unpublished research material, contact with other departments of SB1 Markets, and restrictions on personal account dealing.
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Important disclosures and certifications

Previous company reports
For an overview of previous recommendations regarding the financial instruments or issuer subject to this report, consult the chart below:

Planned updates

SB1 Markets generally update company reports and recommendations following the publication of new figures or forecasts by the issuer, 

or upon the occurrence of other events that could potentially have a material effect.

Issuer disclosure

This report has not been submitted to the issuer for review.

3-Year Price, Target Price and Rating Change History Chart for AAC SS
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Current Recommendation of the Research Department

Recommendation Percentage of 

companies under 

coverage with this 

recommendation

Percentage of companies under 

coverage for which SB1 Markets has 

provided investment banking services in 

the past 12 months

Buy 60.3% 11.1%

Neutral 33.0% 9.9%

Sell 6.7% 9.1%

Total 100%

Investment services provided by SB1 Markets

SB1 Markets may have provided investment services and/or ancillary services to the issuers mentioned in this report and received compensation for it during the past 12 months. 

Please refer to our webpage for an overview of all investment banking assignments carried out in the last 12 months: www.sb1markets.com. Note that assignments subject to 

confidentiality are excluded.

Ownership of securities issued by the companies covered in this report

The authors of this report do not (alone or jointly with related persons) own securities issued by the companies mentioned in this report.  SB1 Markets may have holdings in the issuers 

mentioned in this report as a result of own account trading, market making and/or underlying shares as a result of derivatives trading.

However, SB1 Markets does not own a net long or short position exceeding the threshold of 0,5% of the total issued share capital of the issuer, nor does SB1 Markets hold other 

interests likely to affect the objectivity of a recommendation.

For an overview of instruments where SB1 Markets and related companies are market makers or liquidity providers, please refer to our webpage: www.sb1markets.com. Information on 

SB1 Markets’ holdings as a result of own account trading is available upon request.

Material interest held by the issuers in shares issued by SB1 Markets

The issuers mentioned in this report do not hold more than 5% of the total share capital of SB1 Markets or related persons.

Valuation method

Price targets are based on a combination of several valuation methods such as discounted cash flow, pricing based on earnings multiples, multiple on book value, net asset value and 

peer comparison. Substantial material sources for coverage of this company include historical financial figures and communication with the company, and relevant third party

information. If you would like further information on the valuation, methodology or underlying  assumptions used in this note, please contact the analyst (contact details on front page of 

the report).

Recommendation categories

Our equity recommendations are based on a six-month horizon, and on absolute performance. We operate with three recommendation categories where Buy indicates an expected 

annualized return of greater than +10%; Neutral, from 0% to +10%; Sell, less than 0%.

Recommendation distribution

Find below an overview of SB1 Markets’ recommendation distribution as of the date of this report:
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NOTICE TO U.S. INVESTORS

Please review this statement and report promptly any inaccuracy or discrepancy to SpareBank 1 Capital Markets Inc. or SB1 Markets AS using the contact information set forth herein. For 

any transactions conducted pursuant to SEC Rule 15a-6, SpareBank 1 Capital Markets Inc. acts as a “chaperoning firm” (as that term is understood for purposes of SEC Rule 15a-6) for 

SB1 Markets AS. This report is being furnished directly to U.S. recipients by a non-U.S. SB1 Markets entity in reliance on section (a)(2) of Rule 15a-6 under the U.S. Securities Exchange 

Act of 1934, as amended (each a “direct U.S. recipient”), each such direct U.S. recipient of this report represents and agrees, by virtue of its acceptance thereof, that it is “major U.S. 

institutional investor” (as such term is defined in section (b)(4) of Rule 15a-6) and that it understands the risks involved in executing transactions in such securities. Any direct U.S. 

recipient of this report that wishes to discuss or receive additional information regarding any security or issuer mentioned herein, or engage in any transaction to purchase or sell or solicit 

or offer the purchase or sale of such securities, should contact a registered representative of SpareBank 1 Capital Markets Inc. (“SpareBank 1 Capital Markets”), a registered U.S. broker-

dealer and member of FINRA and SIPC. 

In certain cases, unless prohibited by the provisions of Regulations under the U.S. Securities Act of 1933, as amended, this report may be provided by SpareBank 1 Capital Markets to a

U.S. recipient (a “SpareBank 1 Capital Markets U.S. recipient”), in which case each such SpareBank 1 Capital Markets U.S. recipient of this report represents and agrees, by virtue of its

acceptance thereof, that it is “major U.S. institutional investor” (as such term is defined in section (b)(4) of Rule 15a-6), or that it is a U.S. institutional investor (as such term is defined in

section (b)(7) of Rule 15a-6), and that it understands the risks involved in executing transactions in such securities. In such cases, SpareBank 1 Capital Markets accepts responsibility for

the content of this report; however, although it has accepted responsibility for the content of this report in such cases, SpareBank 1 Capital Markets did not contribute to the preparation of

this report, and the specific authors of the report are not employed by, and are not associated persons of, SpareBank 1 Capital Markets. The SB1 Markets entity that prepared the report,

and the authors of this report, may not be subject to all of the registration, qualification, disclosure, independence and other U.S. regulatory requirements that apply to SpareBank 1

Capital Markets and its employees and associated persons. Any SpareBank 1 Capital Markets U.S. recipient of this report that wishes to discuss or receive additional information

regarding any security or issuer mentioned herein, or to engage in any transaction to purchase or sell or solicit or offer the purchase or sale of such securities, should contact a registered

representative of SpareBank 1 Capital Markets. Please note that any oral communications should be reconfirmed in writing to further protect your rights, including rights under the

Securities Investor Protection Act (SIPA).

Any transaction in the securities discussed in this report by U.S. persons (other than a registered U.S. broker-dealer or bank acting in a broker-dealer capacity) must be effected with or 

through SpareBank 1 Capital Markets.

The securities referred to in this report may not be registered under the U.S. Securities Act of 1933, as amended, and the issuer of such securities may not be subject to U.S. reporting 

and/or other requirements. Available information regarding the issuers of such securities may be limited, and such issuers may not be subject to the same auditing and reporting 

standards as U.S. issuers.

Such information is provided for informational purposes only and does not constitute a solicitation to buy or an offer to sell any securities under the Securities Act of 1933, as amended, or 

under any other U.S. federal or state securities laws, rules or regulations. The investment opportunities discussed in this report may be unsuitable for certain investors depending on their 

specific investment objectives, risk tolerance and financial position. In jurisdictions where SpareBank 1 Capital Markets is not registered or licensed to trade in securities, commodities or 

other financial products, transactions may be executed only in accordance with applicable law and legislation, which may vary in jurisdiction and which may require that a transaction be 

made in accordance with applicable exemptions from registration or licensing requirements.

The information in this publication is based on carefully selected sources believed to be reliable, but SpareBank 1 Capital Markets does not make any representation with respect to its 

completeness or accuracy. All opinions expressed herein reflect the author’s judgment at the original time of publication, without regard to the date on which you may receive such 

information, and are subject to change without further notice.

The information contained herein may include forward-looking statements as described above within the meaning of U.S. federal securities laws that are subject to risks and uncertainties. 

Factors that could cause a company’s actual results and financial condition to differ from expectations include, without limitation: political uncertainty, changes in general economic 

conditions that adversely affect the level of demand for the company’s products or services, changes in foreign exchange markets, changes in international and domestic financial markets 

and in the competitive environment, and other factors relating to the foregoing. All forward-looking statements contained in this report are qualified in their entirety by this cautionary 

statement.
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This presentation, report and/or material (together the “Material”) has been prepared exclusively for the recipient’s internal use and benefit in order to evaluate the feasibility of one or more potential transactions. SB1 Markets 

retains all intellectual property rights to the Material and the receiver is not entitled to publish or otherwise disclose its contents to a third party without prior written consent of SB1 Markets.

In preparing the Material SB1 Markets has obtained and relied upon, without independent verification, information available from publicly available sources and/or registries. Even if these sources are considered to be reliable,

SB1 Markets does not give any assurance or guarantee for the accuracy and/or completeness of the sources, the information and/or the Material. Furthermore, the Material shall be considered incomplete if not regarded and

read in conjunction with the oral briefings and/or other documentation provided by SB1 Markets. SB1 Markets emphasizes that opinions expressed in the Material reflect SB1 Markets’ judgment as of this date, which may be

subject to change. SB1 Markets does not undertake and holds no obligation to update the Material.

Any transaction involves risks and forward-looking opinions and/or statements in the Material concerning future earnings, margins and returns are solely opinions, forecasts which are subject to risk, uncertainties and other 

factors that may cause actual events to differ materially from any anticipated development. SB1 Markets assumes no assurance or guarantee of any forward-looking statement concerning future earnings, margin, return or 

others referred to in this Material. In general SB1 Markets accepts no liability whatsoever arising directly or indirectly from the use of this material.

SB1 Markets, its employees and/or affiliates may hold shares, options and/or other securities related to any issuer referred to in this Material, and may buy or sell such securities. Further, it can not be excluded that SB1 

Markets may hold other financial interests in transactions involving any securities in question.
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